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RESIDENTIAL

1 This Advisory Regarding Solar Panels (“Solar Advisory”) explains to buyers and sellers what they need to

2 includes the transfer of a solar photovoltaic panel system. A solar panel system is considered a fixture, s, erty sale unless

3 the parties agree otherwise.

4 1. COMPONENTS: Although the only visible parts of these systems are the panels, a typical system comes

5 inverters, charge controllers, batteries, backup generators, solar array disconnects, power meters, power converter:

6 components together.

7 2. FINANCIAL AGREEMENTS: A property owner usually works with a third party to install these systems, and they enter into

8 each other to document their business relationship. This financial agreement might b

9 loan.
10 (a) Lease. If the system is leased, the third party owns it, and the property owner p ases are usually
11 long-term (15-25 years), and often include annual payment increases.
12 (b) Power Purchasing Agreement. If the system is under a powe 1 ird-party that installed
13 and maintains the system. The property owner can then purc i should research how the
14 predetermined rate, and any escalator clauses, compare to s
15 (c) Loan. A system that is financed through a loan may ne

16 The third party will often require the buyer to qualify to assume tl

17 fees. Mortgage lenders may request information about the financial'e

18 ability to qualify for the mortgage loan. Certain loan t DA, may have specific requirements or restrictions related to
19 financial agreements, so buyers should consult thei i important to consider the impact of any financial agreement,
20 including the monthly payment amount, any annual p uch as renewal or buyout), maintenance responsibilities,

21 and insurance requirements, and how much the system i nergy can provide savings, the property may still have
22 electric utility charges, depending on usage. Buyers sho i ial g ent, understand their responsibilities, and ensure
23 they are comfortable with the obligations tied to the system. tied to the property) may remain the seller’s responsibility after the

24 een paid off.

25 3. SYSTEM DOCUMENTATION: S i ies of all documents related to the system, including system

26 specifications (size in kW, comp i ory), installer contact information, permit and inspection records, owner’s
27 manual, and maintenance logs. Bu s associated with the system and assess current obligations along with
28 future costs. This includes evaluating ormance, or labor) transfer with ownership, and understanding the

29 ue production versus expected output can help assess the system's
30 a qualified solar photovoltaic system inspector to evaluate the system’s condition.

31 : installation or poor maintenance of a system can cause damage to the roof.
32 ] S rial, which can lead to water intrusion, leaks, or structural issues over time if
33 . age and condition of the roof beneath the solar panels is essential, particularly if the system was
34 ’ s should request documentation of the installation method, any roof warranties that

35 may have been voided intai ections, repairs, or re-roofing performed in connection with the system. Buyers should

36 determine if the system d inspected, if required by code. A qualified property inspector or roofing contractor with solar experience
37 can help assess the roof's ers should thoroughly review all maintenance records to ensure the system has been properly maintained
38 and.i ddressed. Poor ance can damage the roof and the integrity of the structure. Buyers should be aware that there may be removal

he grid. When a solar panel system produces more electricity than the property uses, excess energy is
ner earns a credit that can be applied to future energy use. If enrolled in Oregon’s net metering program,
em meets the program’s interconnection standards and be prepared to provide a buyer with net metering enroliment
and permit documents, as well as any warranties or service agreements. Buyers should verify who the electric
and whether the pr

is enrolled in an eligible net metering program, and request copies of the interconnection agreement, net metering
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